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HIGH VALUE SALES WITHOUT THE SLEAZE
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PART 1: VALUING ATTRACTION

Part 1: Energy

1) How important have you currently been believing your energy &

emotional state has been in selling yourself?

2) How are you currently dressing up your energy when you sell - Type of

clothes, jewellery, makeup etc

3) What will you now do to put your ‘best foot' forward in the way you are
presenting yourself & tending to your energy first? [ *The Feel

Fabulously You Programme will help with this]




Part 2: Value

1) Why do you want to sell?

2) Why does selling your services/products deeply matter to you?

3) Why would your products/services make a difference to your customer

or client?

4) Write 20 outcomes/transformations/impacts your client will get from
your product or service. ( look at the full 360 effects on their life or

business etc)










